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KEYNOTES & BREAKOUTS

Good Grief, Charlie Brown
This mainstage, motivational keynote explores the life and leadership lessons we aren’t talking
about - (and why we should.) Perfect for all audiences, this session encourages attendees to get
real, get personal, and get better.
Storyselling
Why do people really buy anything? Whether you sell houses, ideas, education, belonging, shoes,
sheets, or thumbtacks - the answer is always the same. In this session, we take a look at the data
and science behind what motivates our customers, and what that means for our business. You’ll
never think about selling (or buying) the same way again.
Chutes & Ladders - How to Innovate in an Upside-Down Market
How do we build a business that adapts to ups and downs? In this session, you’ll learn what to
focus on right now that will get you the greatest return – and what you can (and should) be doing
to prepare for changes ahead.
Marketing in the New Normal - What to Say & Do Right Now
The world has changed. Get the stats and consumer research you need to create marketing and
messaging that works for today's audience. This session will deliver scripts, templates, and
tactics that you can start using immediately.
You are a Weirdo
This session takes you on a journey to discover why it’s not enough to be better than your
competition. You'll hear stories of some of history's most amazing outliers and odd ducks, and
uncover why embracing our weird is an awesome way to do business.
The Future of Sales
What do electric cars, dry cleaning, cookware, and vending machines have to do with you? A
fascinating look at the ways global technology trends are impacting your customers, and how
your business can prepare now for the future.
Humans, Storytelling, & Chaos
Business is a never-ending cycle of change and adaptation. The company that gets through the
cycle the fastest, wins. Learn the steps you should take to stay ahead of your competition, grow
your business, and rechart your course in the midst of change.
From S'mores to Sales
When you tell a story, people listen. This session will help you craft a message that is compelling,
emotional, and effective. Learn how to use the power of storytelling to improve your online
marketing, presenting, and client relationships.
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Snakes, Stories & Skipping Rope
The toughest challenges in adult education are getting the audience to show up and convincing
them to try something new. This session takes a look at the way adults learn, why they are
resistant to change, and how to better design content that motivates and appeals to evershrinking attention spans.
Lead with Joy
The very definition of leadership is to be the first in line to try something new. In times of change,
leadership can be extra challenging. Not everything always goes to plan. Hear leadership lessons
you can use when life goes sideways, and how you can learn to lead more joyfully.

WEBINARS, BREAKOUTS, OR VIRTUAL SESSIONS
Most applicable for a sales or Real Estate audience
Follow the Yellow Brick Road
Low inventory, a pandemic, and a competitive market - oh my! In this session, you'll learn over 20
ways to get more listings this year, with a little help from the cast of the Wizard of Oz. You'll get
tactical advice, a dose of fun, and strategies you can start implementing today.
Always be Closing
Sales practices have changed. We no longer need to convince people they need something.
Discover how today’s customers make purchasing decisions, and how you to keep your messages
from feeling like spam.
Double Down
Repeat and referral business is the holy grail of Real Estate. But how do you get your customers
to tell others about you? It’s not just about ‘staying top of mind’ – there’s much more to it than
that. Learn practical and tactical steps you can take today to double your repeat and referral
business.
What to Say
Knowing how to market yourself in the midst of change can be a struggle. What does it actually
look like to pivot your strategy and still show off your value? Get actionable marketing tips and
ideas to help you stay in touch with your clients, avoid PR disasters, and build your business in
times of change.
You've Got Mail
Your email list is one of the most valuable assets in your business. Are you using it to its potential?
Discover the tips and tricks that will help you create better emails, newsletters, and lead followup messages. Learn how to increase your open rate, what to say, what tools to use, and how to
turn your database list into more deals.
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